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ARE YOU PASSIONATE ABOUT IT ?

OR YOU ARE GETTING INTO THIS 
BECAUSE OF COVID’19 
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WHO’S YOUR RAINMAKER ?
(a person who generates income for a business or organization by brokering deals or attracting clients or funds).



TRADITIONAL WAYS OF BUSINESS DEVELOPMENT

} Tapping your natural market 

} Most effective way - Referrals from satisfied clients 

} Banks have natural lead generation sources 

} Few Wealth management offices have full time business development department 

} Doing various sponsored activities like seminars, client get-togethers 

} Cold-calling



DOES BUSINESS DEVELOPMENT MEANS “SALES”?

} Many advisors shy away from the word “Sales” 

} To most people it has negative connotations 

} Unfortunately, the financial service scandals, mis-selling, combined with volatile 

markets, have raised new barriers to converting prospects to clients. 

} So the question becomes, “how to increase sales without being salesy?”

http://www.urbandictionary.com/define.php?term=Salesy


ETHICS - THE MOST IMPORTANT LEVER

} It helps Build Trust 

} Shortens the sales cycle 

} Increases prospect conversion 

} Eases pressures to lower fees 

} Saves business development time and expenses



NICK MURRAY - EXCELLENT FINANCIAL ADVISOR

} THE PAST 
É Commissions 
É Transactions 
É Markets 
É Knowledge 
É Velocity of Assets 
É Telephone

} THE FUTURE 
É Fees 
É Relationships 
É People’s Lives 
É Trust 
É Longevity of Assets 
É Face-to-Face

Are you in the “Hunting” business or Do you believe in the Law of Farm ?



12 TIPS FOR DEVELOPING YOUR BUSINESS

1. Be A Problem Solver – Not A Salesman 

2. Educate – Don’t Pitch 

3. Have Your Clients Sell For You 

4. Take A Team Approach 

5. Don’t Be All Things To All People 

6. Develop And Further Relationships – Don’t Sell 

7. Take A Comprehensive Approach 

8. Be Well Known 

9. Understand your segment - Doctors / Business people / Professionals / Defence Personnel  

10. Referral Networks through Chartered Accountants / Lawyers  

11. Joining BNI Networks, CII, IBG, Rotary  / Lions Club 

12. Writing for Newspapers / Magazines

Source: forbes.com, 10 Advisors Explain How They Build Sales Without Getting 'Salesy'

http://forbes.com
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Quora



Twitter



TV 



Youtube



Books



Writing articles on different topics



Cold Calling / Telephonic sales



Post card marketing



OUR INVESTOR AWARENESS INITIATIVES

! Business schools 
! Colleges 
! Companies / BPOs / Small & Medium Enterprises 
! Senior executives 
! Rotary Clubs 
! Media Journalists 
! SEBI / BSE / ISE 
! Clubs 
! Charitable Trusts & Institutions 
! Various Social organizations 
! Defence Personnel

Conducted more than 300 workshops in FY 2010-20 across India catering to 
approximately 15,000 individuals

“When you are successful you must give back to society.  
Society gives us so much; we must reciprocate” – J R D Tata



Maheshwari Sabha, Hyd - 400+ participants



Army HQ, New Delhi - 500+ participants



JITO, Bengaluru - 400+ participants



SVGA members, Mumbai - 400+ participants



CFA Society, Khopoli & Indore - 2000+ participants
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2 young 
ladies

Her Husband 
5 crs

Her Father in 
law 

6 crs

Her brother  
in law 

9 lakhs

Brother in-
law 

30 lakhs

Brother 
30L Friend 

    3 Crs

Sister’s 
in-laws 
family 
2 crs

2011

Friend 
1 cr

Brother 
in-law 
25L 

2011 2012 2012

2014 2014 2015

2017

2016 2018

Total Value: Rs 17.94 crs



25

Whatever you do, be consistent 
with the strategy 



My goal : 

To be the largest client of my firm
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Bugs Bhargava 
aka “One Idiot”

Amole Gupte 
The creator of 

“One Idiot”



My  
retirement 
portfolio at  

the end of my 
50th Birthday 

   Atleast  
100 crores

Monthly Step-up SIP Amount Rs 4,00,000 
SIP annual growth                      10% 
Period     20 years 
Total Investment  Rs 27,49,19,997 
Return @15%   Rs 1,04,26,72,823 

INSPIRED BY THE “ONE IDIOT” MOVIE



EXISTING SIP’S AND FUTURE TARGET

SIP Monthly Target SIP Amount

March 2016 3,00,000

March 2017 4,00,000

March 2018 5,00,000

March 2019 6,00,000

March 2020 7,00,000

March 2025 12,00,000

Started with Rs 10,000 SIP in Aug 2010

The first idea – simple but easy to overlook – is that building wealth has little to do 
with your income and lots to do with your savings rate. 

Total existing SIPs per month: Rs 8,90,000



My Dream Goal - Rolls Royce Phantom

Present Cost - Rs 8.00 crore (Mumbai, on-road price)



Roadmap for 





THE FIRST MEETING

} Make sure you are on time 

} Know your prospect well 

} Explain things in a very simple format 

} Have a detailed presentation ready at all times. Data is God 

} Facts Tell, Stories sell 

} Play games with clients to make them understand the concept better 

} Always involve the entire family when you are having discussion 

} Make great use of Audio Visuals 

} Try to onboard the client / Ensure that the first meeting always lead upto a follow-on 

meeting 

} Need to sell yourself before you sell products



THE GREAT FAMILY DISCUSSION 



THE FIRST MEETING - ORIENTATION

} Courage to say NO. 

} 80% of clients will not make money 

} Your money can go down as well 

} We don't manage your money. We manage you. 

} Buy right, Sit tight. 99% of the time we will not be doing anything.  

} We explain them our remuneration structure in the first meeting and also mail them for 

their records. 

} Only work on Long term relationship. 

} Don’t expect any sales call / product pitch from us. 

} We also introduce them to our team members so that the Etica brand name gets 

registered in their mind.



INDUSTRY SELLS COMPLEXITY
}  PMS / AIF 

}  Structured Products 

}  REITS  

}  Private Equity Funds / Venture Capital Funds 

}  Art Funds 

}  Complex Derivatives Strategies 

}  Smart Beta / Algo based strategies 



KEEP IT SIMPLE 
}  Buy a Term Insurance Plan 

}  Buy a Health Insurance Plan / Personal Accidental / Critical Illness Cover 

}  Start your Investments - Liquid Fund / Debt Funds / Balanced Funds / 

Diversified Equity Funds
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THANK YOU 


